


















Who got the 


$395,834,706 


General Mills took in last year? 












For raw materials 
and services ___ 


$323,656,161 


(81.8% OF SALES 
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Our 12,000 
employees ---- 
$45,568,148 
(11.5%) 
For taxes _- Ww i aa ii : 
$10,568,126 ee 
(2.7%) 2 ae / as “ i = A ba ch 
Our 13,500 — For future 
stockholders development F eto 
$6,443,249 $6,807,969 ae 
(1.6%) (1.7%) 


During General Mills’ 22nd year, earnings totalled $13,251,218, compared with 
$11,654,036 for the previous year. Dividends amounted to $6,443,249, versus 
$5,934,019 the year before. Total sales were $395,834,706. If you would like the 
full story of our last fiscal year, write for a copy of our illustrated annual report. 
Address General Mills, Minneapolis 1, Minnesota. 
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Sirs: 

Thanks very much for your nice 
letter of good wishes sent to me at 
the hospital. I am back now and all 
the family is well recovered from the 
effects of the accident, for which we 
are very thankful. 

I can assure you that your publi- 
cation has good readership, for I have 
heard from friends in widely-scattered 
areas who saw the article about me 
which appeared in The Independent 
Banker! 

Robert Lindquist 
Vice President, LaSalle National Bank 
Chicago, Ill. 
xk 
Sirs: 


I, for one, should very much dislike 
seeing the RFC abolished. Notwith- 
standing the fact that a lot of un- 
favorable publicity has come out dur- 
ing the current investigation, I feel 
that the RFC, over-all, has done a 
very good job and should be con- 
tinued. 


Our bank has handled several par- 
ticipation loans with the RFC and 
we never have had a loss, nor have 
we ever called upon the RFC to carry 
or take up their guaranteed portion. 
We have made these loans as a ser- 
vice to our community, to small bus- 
inessmen, such as our local garage, 
for the building of a new needed 
building; to our local hardware oper- 
ator to purchase needed space, and so 
on. All were real estate loans on town 
property covering comparatively 
small equities at the beginning. 

Therefore, it is my feeling that the 
RFC ought not to be abolished until 
the problem of providing financial 
assistance to small business enter- 
prises has been dealt with more effec- 
tively than it has up to the present 
time. The large correspondent banks 
in our area inform us that they are 
not interested in making participa- 
tion loans in our town, and in fact 
do not make any participation loans 
with their country banks, About the 
only loan they will consider is an over- 
line for a short period of time on a 
direct assignment of collateral. 


Let us proceed cautiously when we 
contemplate the abolition of the RFC, 
because it has served well the pur- 
pose for which it was established. 


I certainly do not want to defend 
a fur coat or a 5% commission, but 
do submit that an agency which in 
19 years of its existence made and 
serviced 631,351 business loans total- 
ing $16 billion, with losses of $134 
million, and over-all has shown a net 
profit of $600 million, is not the cor- 
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rupt or loosely-run enterprise which 
many people think. 

The record of the RFC is somewhat 
commendable when we take into con- 
sideration the fact that for the most 
part, if not altogether, the loans were 
made during depressed or emergency 
times upon such applications as were 
rejected by the local banks through- 
out the country (these are direct 
loans). The unfortunately sordid side 
of RFC operations has been exag- 
gerated to some extent and out of all 
proportion, while the wholesome and 
productive story in its favor has been 
suppressed or ignored. With all the 
scandal, the influence and the favor- 
itism, the RFC has a loss record of 
about 1% on more than 600,000 loans. 
Each of these loans was made after 
the applicant produced certification 
from the bank with which he does 
business, and from one other, that 
credit was unavailable. 

That the so-called reject loans pay 
out 99% seems sufficient evidence 
that banks should support the con- 
tinuation of the RFC. I believe that 
some states, over a period of time, 
have records of the average loss in 
their banks, which runs close to the 
1%. 

Since 1932, the average RFC loan 
has been for $35,000, and 19 out of 
every 20 loans have been for less 
than $100,000. The Commerce De- 
partment counts 3 million so-called 
small businesses. The RFC made 
500,000 small loans, so one out of 
every six of the small businesses have 
procured loans at some time or 
other. 

So, before the RFC is abolished, we 
had better devise some government 
guarantee of business loans, similar 
to FHA or the Veterans Administra- 
tion guarantee. Oh, yes, I have heard 
so many of the bankers say that the 
government will be guaranteeing all 
loans, but in most cases these same 
bankers brag about the volume of 
FHA and VA loans they carry in 
their portfolios. 

I say: go slowly in abolishing the 
RFC, especially the participation loans 
with banks. It has been successful in 
our community, and probably in 
yours, too. 

E. E. Manuel 
President, George State Bank 
George, Iowa 
xk 
Sirs: 


I hope it will be possible for those 
of us interested in the welfare of in- 
dependent banking to stir up some 
interest. I intend to call on as many 
non-members in my territory as I 
possibly can within the next two 
months, and I definitely am going to 
solicit subscriptions to your maga- 
zine. 

Best of luck with The Independent 
Banker, and kindest personal regards. 

Byron L. Pumphrey 


Vice President, Fidelity Deposit Bank 
Derry, Pa, 
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As the year heads into August, 
the whir of the harvester is heard 
once again in America’s great 
bread-basket. Upwards of 7 mil- 
lion wheat farmers have been or 
now are happily putting in long 
hours at the task of bringing in our 
bountiful supply of this all-impor- 
tant grain. Other millions are busy 
with the many other great crops to 
fill the best-laid tables in all the 
world. 

Somewhere on this fertile earth, 
the whir of the harvester may be 
heard every day in the year. Har- 
vest-time is a never-ending enter- 
prise. 

We Americans, or at least a good 
number of us, know that the har- 
vest is for those who industriously 
and faithfully tend the crops. Har- 
vests cannot be legislated, despite 
an insidious philosophy that has 
gained fearsome worldwide accel- 
eration in late years. Harvests can- 
not be created simply by passing 
a law, making a promise, writing 
a plan. 

Tilling the soil, sowing the seed, 
killing the bugs and weeds, and 
finally reaping the harvest is the 
old - fashioned, proven, American 
free enterprise way. It is the direct 
opposite of touted socialism, which 
a London newspaper recently de- 
fined as competition without prizes, 
war without victory, boredom with- 
out hope, statistics without end. 
(Photo by H. Armstrong Roberts). 





Sirs: 

A tip of my hat to you for your 
editorial in the July issue on the 
vicious habit of tipping! Regardless 
of how or when this insolence-breed- 
ing custom got its start, this is the 
time to put a stop to it — and I am 
launching a one-man campaign to do 
just that. 

So —- put your sticky hand back in 
your pocket, you cab-drivers, waiters, 
shoe-shine boys, barbers! That’s all 
there is, there ain’t no more! 

Verne Stubbs 
Washington, D. C. 
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here’s what 

GUY STURGEON said 

after we completed new quarters 
for his Bank of Commerce 
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May lst, 1951, 


Mr. J. B. Gander, President, 

Bank Building & Equipment Corporation 
of America, 

Ninth and Sidney Streets, 

St. Louis 4, Mo. 


Dear Mr. Gander: 


I think it most fitting and proper that I should write 
you this letter pertaining to the recent remodeling work on our 
bank building and quarters performed by your Company. 


Possibly I could summarize what I have to say by making 
the statement that we are fully satisfied with your work and the 
completed job. However, I do think I should mention to you that 
in addition to being pleased with the outcome of the job as to how 
it looks, we were greatly impressed and pleased with the very 
high grade of workmanship by your employees. We noticed their 
conscientious efforts to complete the work to our fullest satis- 
faction and also their pride in completing the job with the high 
degree of skill, which they possessed. We were also quite happy 
over the manner of co-ordination between the various departments 
of your Company in completing our job and their apparent interest 
in our welfare, at alltimes. Your contract with us was fulfilled 
in a very satisfactory manner and I really believe that in employing 
your Company a saving in the total cost of the job was effected. 


It is indeed a pleasure to write you this unsolicited letter and 
we are happy to recommend your Company to others. 


Very truly i 


GS:OE’ 7 President, 





Contemplating new offices? 


Get the facts on our organization, 

ability and services. Write us today. Or. 
we u &ladly send one of our representatives 
to discuss your project with you. 


New York San Franci 
t 
103 Park Avenue, N.Y. City Mechanics pr ll 


August 195] 


t. Louis 
Ninth & Sidney Streets Western Union Bidg. 





Atlanta 
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Instantly ACCEP TED. ee 


in over 1,800* Dining Cars 


© Wherever your customers travel, they rely on 


you as a banker for the best possible service. 


When you sell them American Express Travelers 
Cheques, you sell them the most acceptable 
cheques with the best possible service. 

American Express originated the Travelers 
Cheque in 1891. Through years of vigorous 
promotion and national advertising, these 
cheques have become the best known and by 
far the most widely accepted in the world. 


Instantly Recognized 
in a Million Places 


As a result, at a million places—service stations, 
restaurants, hotels; railroad, bus and air termi- 








“Many of our passengers carry 
American Express Travelers 
Cheques,” says Edward Wason, 
steward on the New York Central’s 
crack Knickerbocker. ‘‘Of 
F course, these cheques are instantly 
4 accepted in all our dining cars!” 





nals; shops and stores in the United States and 
all over the world—American Express Travelers 
Cheques are instantly recognized and accepted. 


They Command 
a World of Service 


In case of loss or theft, your customers can 
count on assistance at any of the 181 American 
Express offices in the United States and abroad 
or the cooperation of thousands of American 
Express correspondents everywhere. In time of 
need, a quick refund is given with the same 
degree of courtesy, the same spirit of friendliness 
your customers find at your bank. 











AMERICAN EXPRESS TRAVELERS CHEQUES 


THE MOST WIDELY ACCEPTED CHEQUES IN THE WORLD! 


THE INDEPENDENT BANKER 
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AN I.B.A. MEMBER OFFERS... 





A Working Program for 
Independent Banking 


Sy Herbert S. Woodward 


Executive Vice President, Columbia Heights State Bank 


Many independent bankers have 
been saying that the Independent 
Bankers Association should have a 
comprehensive program. In the past, 
our Association has spent most of its 
time working for laws against branch- 
banking. Hasn’t the time come to 
adopt a positive — rather than nega- 
tive — program? Shouldn't that 
program have more than one project 
— and some punch and enthusiasm 
behind it? 

To start with, | think the program 
should point at three main objectives: 


1. To triple our membership. 

2. To get every member boost- 
ing for independent banking. 

3. To educate the public to the 
dangers of banking monopolies. 


Montana and perhaps other states 
have achieved 100% membership in 
their state bankers associations. The 
American Bankers Association has at 
least a 90% membership. The rapid- 
ity of the spread of branch and 
group-banking makes things so dan- 
gerous for independent banks that all 
of them should be working to pro- 
tect themselves through our Associa- 
tion. 

There are over 5,000 branch and 
group-bank offices, and they are in- 
creasing at the rate of almost one 
every banking day. If not stopped 
quickly, they will wipe independent 
banking off the map. Already they 
have almost done so in California. 
The state of Washington is not far 
behind. In Nevada. 75% of total 
resources are in. branch-banks. 

Setting a goal is a big help in any 
campaign. Let’s set our goal at 
100% membership in at least 12 


August 1951 





P 


states, and 98% membership 
throughout the United States. 

How should we start out to reach 
this goal? What methods have 
brought success elsewhere? 

In Montana, I understand they 
used a simple method. In each county 
they selected a banker to make per- 
sonal calls on his non-member neigh- 
bors. This generally did the business. 
When it failed, a member from an 
adjoining county was appointed to 
follow-up. After that, if necessary, 
an officer of the state association 
made a third call. Progress reports 
were sent out, which naturally gener- 
ated enthusiasm and gave the cam- 
paign momentum. It took only a few 
years to make the roster complete. 





HERBERT S. WOODWARD 





The I. B. A. has more territory to 
cover, but the same method should 
get the same results. A live banker in 
each state should be appointed, and 
he, in turn, should appoint a man in 
each county to make personal calls. 
In cases where state or county chair- 
men lay down on the job, they should 
be promptly replaced. Progress re- 
ports — at least monthly — should 
be sent out by the national and state 
officers, to generate competition and 
inspire enthusiasm. 

It might be that an experimental 
campaign in a selected state should 
be conducted first, and the experience 
then used on a national scale. 

To my mind, the main thing is to 
get busy. We should do it now! Why? 
Because an organization with a great 
many members has great influence. 
Few. members make for little in- 
fluence. 

Along with our efforts toward a 
larger membership should go a cam- 
paign to induce every member to ad- 
vertise the advantages of independent 
banking. At present, not one bank 
in 25 takes the trouble to advertise 
its independence. You would think 
they were ashamed of the fact. Not 
so, the group or chain banks. They 
shout their affiliations to the whole 
world. 

Only five years ago, First Bank 
Stock Corporation, which owns the 
First National Bank of Minneapolis 
with three branches and seven affili- 
ates in the city, and the First Nation- 
al Bank of St. Paul, with five affili- 
ates there, added the name “First” 
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AMERICA’s 
INDEPENDENT 
BANKERS 


* Sion, 
* Look and 
* Listen 


when they receive 

THE INDEPENDENT BANKER 

each month. It’s the voice of 
independent banking in the 
United States! It’s the brand- 
new, militant, sure-thinking, 
straight-talking national 
monthly magazine that inde- 
sendent bankers have wanted 
for many years! 


NEW ... FRESH... MODERN 
HELPFUL... AND 
NATIONWIDE CIRCULATION! 


Put it on 
YOUR 
Advertising Schedule 
TODAY! 
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The Author 


In 1909, at age 24, with $500 cash and unlimited nerve, Herb Woodward organized 
a $30,000 bank at Hobson, Mont It b one of the outstanding banks in the state. 
In 1930 he consolidated it with a Lewistown bank and returned to his native Minneapolis as 
Northwest manager of the Security Owners Association of New York. Later he engaged in 
industrial banking, then for three years was manager of the bond department in the Minne- 
apolis office of the RFC. 

In 1937, when bank stocks could hardly be given away, and everybody said “it couldn't 
be done”, he sold $52,000 of stock and started the Columbia Heights State Bank. It is one 
of the best dividend-payers of Minneapolis’ suburban banks, and its ads — written by Mr. 
Woodward — have attracted national attention. A series of 26 of them, opposing 
was copied all over the United States. Western Railway Associati duced and 
them throughout the country, as did Edison Electric Institute of New York. Congressmen in- 
serted them in the Congressional Record. The current series on “Why I’m Proud of America” 
won the Number |! spot in the A. B. A.’s 1950 “Forum on Advertising”, and two of them were 
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reproduced in the March 1951 issue of the organization's official magazine, Banking. 

Herb Woodward comes of a pioneer Minnesota banking family — the first family to 
be represented by three generations at the state universty. He is the largest stockholder in 
the Columbia Heights bank, also is a practicing attorney, representing both the Great Northern 
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and Soo Line railroads. Last month he was the leader in organizing the P Pp 


dent Bankers Club. 


to the corporate name of every one 
of its subsidiaries in the Twin Cities 
metropolitan area. The Produce 
State Bank became the First Produce 
State Bank, the Robbinsdale State 
Bank became the First Robbinsdale 
State Bank, etc. These changes cost 
them thousands of dollars, but they 
gladly spent the money to inform 
people that they owned these banks. 

Years earlier, Northwest Bancor- 
poration and the Northwestern Na- 
tional Bank of Minneapolis bought 
up seven banks in Minneapolis, made 
three of them branches, named the 
other four the Second, Third, Fourth 
and Fifth Northwestern National 
Banks. They are proud of the way 
they have gobbled up their competi- 
tors, and that—along with the First 
—they control over 85% of the 
banking assets of Minnesota’s lar- 
gest city. 

Meanwhile, what have the inde- 
pendent banks or our Association 
been doing to arouse the public to 
the dangers of monopoly banking 
and the virtues of the unit bank? Al- 
most nothing. At first, the public in 
the Northwest grumbled about their 
banks being run from a head office. 
But with the groups continually 
preaching about their virtues, and 
the independents saying nothing 
about their side, the public gradually 
became sold on octopus banking. 

So bad has it become that we have 
had newcomers to Columbia Heights 
— which is a surburb of Minneapolis 
— drop in and ask if we are a branch 
of Northwestern, because if so, they 
would like to transfer their account 
to us. They have never heard of the 
benefits of banking with an inde- 
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pendent, where the officers are part- 
owners and the stockholders are 
neighbors. They have never heard of 
a unit bank which is as interested in 
building the community as they are, 
and ‘where they are a neighbor and 
friend, instead of merely another 
name on the books. 

Frequently we have heard people 
say, “If it is not contrary to your 
rules, I would like to do thus-and-so, 
or get such-and-such a loan”. They 
think everybody must comply with 
the rules of the head office, and that 
most of their business must be ap- 
proved there. They can scarcely be- 
lieve us when we tell them we are an 
independent, home-owned bank, and 
try to take care of every customer, 
with almost no rules. 

Besides selling the virtues of in- 
dependent banking, we should tell 
the world that we are unit banks. At 
Columbia Heights, we put at the 
bottom of every ad: “Independent. 
Owned at Home”. — or — “Your 
Home-Owned Independent Bank”. 
Ben DuBois mentioned the impor- 
tance of this in his “Secretary's Let- 
ter” in the July issue of THE INDE- 
PENDENT BANKER. 

Now that the Independent Bankers 
Association has access to a magazine 
through which it can reach its mem- 
bers every month, we should put on 
a red-hot campaign to get every in- 
dependent bank to do the same thing. 
Reports should be published month- 
ly, the same as on our membership 
campaign. Pledge cards should be 
printed in this magazine, which banks 
can sign and return. Every month, 
the list of new members and new 
advertisers in this magazine should 
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be published. Pledges should include 
promises to also advertise on checks, 
letterheads, note notices and other 
printed matter sent to the public. 


The enthusiasm which we can and 
must arouse for our membership 
campaign will be increased by the 
pep put into our organization by 
such a program. 

We will be able to get some laws 
enacted when we have 12,000 banks 
constantly advertising the benefits 
of independent banking — which 
brings to mind this thought: why 
shouldn’t we introduce our own bill 
to halt bank monopoly? Consult the 
federal agencies, of course; but Con- 
gressmen will pass our bill, with 
12,000 banks and an awakened pub- 
lic behind it, much quicker than they 
will a bill coming from any executive 
bureau. 

The third part of our program — 
educating the public to the dangers 
of banking monopolies — follows 
along naturally behind our advertis- 
ing of the benefits of independent 
banking. However, it is in the politi- 
cal field, whereas the former portions 
of the program constitute a business 
campaign. It is a logical step, be- 
cause everybody admits that business- 
men must stop neglecting politics — 
or private enterprise will soon dis- 
appear. Bankers are in almost daily 
contact with a big portion of the 
voters in their communities. They 
are the ideal ones to lead the business 
world back to its duty in political 
matters. 

The I. B. A. has been doing the 
bulk of its work in the political field, 
but has concentrated its attention on 


My Newghh 


By Brit PAauLson 


TV) 








= " 


“The trouble with socialism is that 
it lasts just long enough for a good 
case of inertia to set in!” 
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Washington. Congress seldom passes 
bills until there is a demand for them 
from the country. We must educate 
the voters so that they will demand 
an end to monopoly banking. Then 
our bill will go through in a hurry. 

When you attack powerful inter- 
ests with millions at stake, in Wash- 
ington, you must have a large seg- 
ment of the public behind you. 

Our Association must secure 
publicity against the evils of mono- 
poly in every possible way. We must 
organize county and regional groups. 
When they meet, they must pass reso- 
lutions and give interviews to edu- 
cate the public to the dangers of 
monopoly banking. They must tell 
how they are fighting it, and of their 
bill in Congress. The public will 
listen, because everybody is concern- 
ed about giant corporations absorb- 
ing small business. We realize that 
political liberty will end if economic 
liberty disappears. People recognize 
the fact that big business begets big 
government — also that big govern- 
ment rapidly leads to dictatorship. 

We must begin by curbing the 
consolidation of business into vast 
corporations, because that inevitably 
means that the government will take 
them over. If we go just a little 
further toward monopoly, we will 
see it transformed into socialism. 
Already it is being done piecemeal. 
Look at TVA and the government 
barge lines and the RFC and the 
Alaska railroad and the Production 
Credit Association banks — to name 
only a few socialistic-type govern- 
ment corporations. Didn’t Truman 
try to go into the steel business last 
year? The worst enemies of private 
enterprises are businessmen like 
Giannini who insist on expanding 
until they become near-monopolies. 
They have the same ruthless ambition 
which leads Stalin to try and con- 
quer the world. 

Vitally important to any program 
aimed at strengthening the I. B. A. 
is the previously - mentioned desir- 
ability of organizing by states, groups 
and counties. This will vastly increase 
the interest of members in our pro- 
gram, and enlarge our opportunities 
for publicity in favor of independent 
banking and against monopolies. END 


The population of Buenos Aires, 
Argentina, is 3,000,371. 


New ways 


to look at ads 
in this book! 





1 Every brand name is fighting for you 
With more and more value and quality too! 
They fight with products better and new, 
And the winner each time is a gal named YOu. 





2 When a brand’s well known 
It can’t let you down, 
Or soon the news would be all over town. 
The stronger the brand the more it wins fame, 
The more it’s gotta live up to its name! 





3 When brands compete to give you more, 
It makes the Commie comrades sore, 
For the more we produce, the more we 

progress, 
The stronger we are in times of stress! 


Whenever you 
buy —demand the brand you want 





Brand Names Foundation 


INCORPORATED 
A non-profit educational foundation 
37 WEST 57 STREET, NEW YORK 19, N.Y. 
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WANTED! 





FADELL 


scores again... 
for WYOMING! 


.. another ait 
This typically western adver- 
WONDERFUL WYOMING tisement, appearing nationally, 
az created a new high in reader 
VACATION ust interest and response, and good 
ese] will for Wonderful Wyoming. 
It is one of many created by 
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like last year s! the Fadell Company in the years 


we have served the State of 
Wyoming. 








Write for FREE Literature 
Howard Sharp, Sec.-Mgr., Wyoming Commerce & Industry Com. 
S Room 500, State Capitol Bidg., Cheyenne, Wyoming 








@ War or peace, good times or bad, advertising and 
public relations have a big job to do. Your advertising investment 
will be more profitable if you can move your goods and 
add to the stature of your organization with well-directed 
sales and public relations messages. 


We've been creating and producing interesting and effective sales 
messages for our clients since 1934. We believe some 

of that long experience could benefit you. May we discuss your 
advertising and public relations problems with you? 





If you have a PRODUCT to sell... 
or a STORY to tell... see 





mike FADELL 


the FADELL company 





ADVERTISING @ PUBLIC RELATIONS 





member American Assoc. of Advertising Agencies @ 525 Northwestern Bank Bldg., Mpls., ATlantic 3416 
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Most of us today are knee-deep in 
confusion and uncertainty. We are 
not quite sure which way to turn or 
what to do. 

Within the nation, we see and 
feel the effects of inflation upon our 
income and our savings. We see 
communistic termites trying to de- 
stroy the very foundation of our free 
government and our free economy. 
We see the nation’s political leaders 
divided among themselves over what 
should be done to arrest inflation 
and to meet the challenge of com- 
munism. We see more and more of 
our earnings being consumed by 
taxes, 

We see all these things — and 
more. It’s enough to arouse fear, to 
cause confusion, and to create un- 
certainty. 

In view of the turbulent present 
and the uncertain future which all 
of us face together, we need to 
examine the cause of our troubles. 

If we turn back a few pages of 
history, we find that the threat to 
our free way of life is the root of our 
trouble. Twice in one generation we 
have fought two world wars in de- 
fense of freedom. Today we stand on 
the threshold of a third world war. 
And again it is in defense of our 
freedom. 

A considerable portion of our 
public debt of approximately $256 
billion was created by wars fought 
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to preserve freedom. And a major 
portion of our $70-odd billion na- 
tional budget this year goes for the 


cost of wars — past, present and 
impending — all in behalf of free- 
dom. 


Yet, over the years, many of us 
have taken freedom for granted. By 
now, we should be acutely conscious 
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of the fact that freedom, like every- 
thing else in life, comes at a price. 
But no matter what that price may 
be, we must pay it, for nothing 
could be worse than to lose our God- 
given rights and our human dignity. 

The outlook is not bright. We'd be 
deluding ourselves and betraying 
our children if we considered the 
present conflict a little international 
skirmish. It’s nothing of the sort. 
We’re at war, whether we want to 
call it that or not. Approximately 
60,000 casualties in the first 10 
months of the war attest the fact. 

When the smoke of the conflict 
clears away, either the free people 
of the world or the communists will 
emerge victorious. It now is self- 
evident, if it has not always. been, 
that Democracy and communism can- 
not exist side-by-side. 

Democracy is founded upon faith 
in God, in the dignity of man, and 
upon the concept that the govern- 
ment is the servant of the people, 
not their master. 

Communism is founded upon 
atheism, strife, fear, tyranny and the 
philosophy that the government is 
the supreme master of the people. 

Thus, the principles upon which 
Democracy and communism are 
founded are as far apart as love and 
hate, or as good and evil. 

Since the cause of freedom is 
founded upon justice and righteous: 
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ness, we and the other free people of 
the world are invincible if we unite 
in purpose and in action. I say this 
because we have the know-how and 
the productive capacity to turn out 
the goods and services essential to 
the preservation of freedom. 

But it’s going to take more than 
money and machines and know-how 
to win. It’s going to take the will and 
the courage to WORK, to SAVE, to 
VOTE, and to PRAY. 

In the midst of our dilemma, here 
are four basic points upon which I 
feel all of us can unite. I call these 
four points “The Four Pillars of 
Freedom” because no matter how 
great our trials and tribulations may 
become, we can preserve our free- 
dom if we have the will and courage 
to WORK, SAVE, VOTE and PRAY. 

I realize there are other impor- 
tant pillars of freedom, but | have 
suggested these four because they 
are basic, and because each of us 
can have a part in giving them life 
and meaning. 












First, there is WORK. 

There is no substitute for work. 
Ever since the dawn of history, man 
has had to work in order to survive. 
There is no way to supply our needs 
and protect our freedom, except by 
work. 

Nature has a way of balancing the 
books of life. If we work wisely and 
efficiently, we produce abundantly 
the goods and services essential to 
better living. If we work poorly, or 
not at all, we live poorly or not at 
all. 

The reasen we in America live bet- 
ter than any other people of the world 
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is that we develop to a high degree 
the tools of production and the tech- 
niques of using them. There are any 
number of countries in the world 
equally as rich in human and natural 
resources as the United States. The 
thing that makes the difference be- 
tween abundance and poverty is the 
wise and efficient use of tools. Ap- 
proximately 95% of our productive 
energy is provided by tools. Only 
5% represents animal and human 
energy. 

In the countries where famine and 
starvation stalk the people all the 
days of their lives, the energy per- 
centage of productivity is just the 
reverse. There’s a vital relationship 
betwen the abundant life and these 
energy-producing percentages. The 
higher the percentage of tool energy, 
the better the people live; the lower 
the percentage, the poorer they live. 

In our fight against inflation, the 
only sound way to overcome it is to 
increase our production. The funda- 
mental law of supply and demand 
cannot be changed by governmental 
decrees. Increased production is the 
real antidote to inflation. 





This brings me to the next point 
of “The Four Pillars of Freedom” 
.. « SAVE. 

How id we come to have the 
great mass of energy - producing 
tools? By saving. Past thrift is one 
of the principal reasons why America 
is strong today. Millions of people, 
young and old, rich and poor, saved 
part of their income, instead of 
spending it as they earned it. Then 
they invested their savings in fac- 
tories, machines, mines, oil fields, 
railroads. These savings made pos- 
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sible our great productive capacity, 
and thus the great out-pouring of 
goods and services which we in 
America enjoy today. 

These savings made possible the 
bulwark of our defense against com- 
munism. Each American worker is 
now supported by machinery — that 
is, tools of production — which cost 
an average of more than $10,000 
per worker. In the railroad industry, 
the investment averages $21,000 per 
worker. 








What was it that encouraged the 
American people to save a portion 
of their earnings, instead of spend- 
ing all of them? It was the freedom 
to enjoy the fruits of their labors — 
the right to have and to hold what 
they earned and saved. 

If we should ever lose that right, 
then savings will dry up and there 
will be no private money to provide 
the tools of production. 

Of course, our government could 
provide the tools, as is done in com- 
munistic countries. But then the 
people would be ordered to “invest” 
a portion of their earnings in govern- 
ment bonds. And that is one of the 
things we are fighting to prevent. 

The need to save does not rest 
alone with the individual. The gov- 
ernment should set an example of 
thrift by abandoning non-essential 
expenditures. The various so-called 
social programs, benefits, bounties 
and aids should be discontinued. The 
government does not owe anyone a 
living, unless it be a person injured 
in the service of the country. 

When the government undertakes 
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to provide a living for any person 
or group of people, the-cost of that 
living must come out of the work and 
the earnings of other people. And 
that sort of living-cost comes high 
for the people who foot the bill 
through taxation. 


The people of the cities and com- 
munities of the nation should join 
in saving public funds. They can 
do this by ceasing to demand federal 
funds for local pet projects, many 
of which are neither militarily es- 
sential nor economically sound. To 
make America strong, the federal, 
state and local governments should 
join with the individual in saving. 
Unless governments are thrifty, in- 
dividuals have little opportunity to 


- save. Heavy taxation takes care of 


that. 








The third point of our program is 
VOTE. 

In recent years, there’s been a 
good deal of conversation about get- 
ting out to vote. But like the weather, 
which provokes a great deal of talk, 
many of us merely talk, instead of 
acting. B 

As evidence of this, only 26.7% 
of those eligible to vote in Texas, 
cast their ballots in the 1948 national 
election. Forty percent of the regis- 
tered voters did not vote. And what 
happened in Texas prevailed general- 
ly throughout the nation. It has 
been estimated that approximately 
40 million people in the United States 
failed to vote in the 1948 Presiden- 
tial election. 

Why? Different reasons — or 
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rather, different excuses. Seldom is 
there a good reason why we should 
not register and vote. Most of the 
time it’s just too much trouble to 
register and then go to the polls on 
election day. Some of us brush it off 
bysaying that “our vote doesn’t count, 
anyway’. If every person did that, 
our Republic would collapse. And 
our freedom would be lost. 

Every vote does count, no matter 
what the election. Voting is one 
thing we must do for ourselves. We 
can’t delegate it to someone else. 
That responsibility is ours, not the 
other fellow’s. 

It’s our sacred obligation to pro- 
tect our right to vote. And the only 
way we can do that is by voting. 
Failure to vote at any time is dan- 
gerous, but with freedom at stake, 
as it is today, failure to vote can 
prove disastrous. 

It could be that our failure in 
years gone by to do our full duty in 
this area of citizenship is responsi- 
bile — in part, at least — for our 
present predicament. Perhaps un- 
mindfully we have shown too little 
pride in the priceless gift of personal 
liberty, thereby permitting others to 
trade off our personal opportunity 
and part of our freedom. If we have 
been negligent in this respect, we 
have been disloyal to our country 
and unfaithful to our children. 

So, next election, no matter what 
kind nor how much it may incon- 


‘ 
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venience us, let’s go to the polling 
place and cast our vote. And let’s 
urge our friends and neighbors to 
do likewise. 

If we do that as wisely and as well 
as we know how, then we have ful- 
filled that important part of our 
citizenship responsibilities. 











In discussing the four-point pro- 
gram to help make our country 
strong, I have placed PRAYER 
fourth in an effort to give it addition- 
al emphasis. It is, of course, the most 
important single thing we can do to- 
day. We need to pray for an abiding 
faith in God and faith in ourselves. 
We need to pray for faith in our 





fellowman. We need to pray for 
guidance and wisdom. We need to 
pray for the Americans who are 
suffering and dying on the battle- 
fields of Korea, that freedom — your 
freedom and mine — will be pre- 
served. 

We need to pray earnestly for the 
return of peace. We need to pray 
for the courage to do those things 
which, in our heart, we conceive to 
be right and honorable. We need to 
pray for the strength to bear what- 
ever burden we may be called upon 
to carry. 

We should ask God to make us 
good soldiers, whether it be on the 
battlefield or the home front. 

The responsibility for freedom and 
for peace does not rest in Washing- 
ton or London or Moscow or Paris 
or the other capitals of the world — 
but in the hearts of the people of 
the world. 

We have at our command the tools 
to preserve freedom, and to aid in 
restoring peace to a tired and un- 
happy world. Let’s use these tools — 
WORK, SAVE, VOTE, and PRAY — 
patriotically and unselfishly. 





@ Let’s WORK hard and earnestly 
at the task of strengthening ourselves 
spiritually, morally and economi- 
cally. 

@ Let’s SAVE our free American 
way of life, no matter what the 
sacrifices may be. 

@ Let’s VOTE at every election 
for people who place the welfare of 
their country above their personal 
welfare. 

@ Let’s PRAY for the wisdom and 
the courage to do our duty as good 
Americans, faithful to God and to 
our country. END 
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Savings and Loan Associations 
Branching Out 


Are 


There is a noticeable tendency for 
savings and loan associations to 
establish branches; they haven't any 
hesitancy in branching beyond state 
lines. The Home Loan Bank board 
in Washington seems to encourage 
this expansion. In recent years, the 
growth of these savings and loan 
associations has been quite phenom- 
enal. This growth in part, at least, 
is due to tax advantages, also to a 
lack of understanding by the public 
of the fundamental differences be- 
tween banks and savings and joan 
associations —— the difference be- 
tween a depositor and a shareholder. 

In this discussion I am using the 
state of Minnesota to illustrate my 
point, for the obvious reason that I 
have more information as to the 
activities of these savings and loan 
associations. Further, what is hap- 
pening in this state is happening 
in many states, so the Minnesota 
situation is probably quite typical 
of conditions nationwide. 

Rather recently the Home Loan 
Bank board granted permission to 
the First Federal Savings & Loan 
Association to establish a branch in 
St. Louis. Park. St. Louis Park is a 
suburb of Minneapolis, and Minne- 
apolis has ample savings and loan 
association facilities. About the time 
the Home Loan Bank board granted 
permission for the St. Louis Park 
branch, they turned down an appli- 
cation for a branch in Richfield, 
another suburb of Minneapolis. 


The state banking department 
vigorously protested both applica- 
tions. Now we understand that the 
Northwestern Federal Savings & Loan 
Association is asking for the privi- 
lege of establishing a branch in 
Hopkins, only a few miles from St. 
Louis Park. We understand that the 
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banking department is also protest- ' 


ing the granting of this branch privi- 
lege. This Association also has pro- 
tested to the Home Loan Bank board 
in Washington. 

In Minnesota there is a statute 
that prohibits branch-banking. At 
the time this law was passed, it un- 
doubted!y was aimed at multiple 
banking, but at thar time multiple 
banking was carried out through 
branch - banking. Presumably, — it 
wasn't realized that the bank holding- 
company might be used as a device 
for multiple banking. Surely, no 
thought was given to branching by 
savings and loan associations. 

The Minnesota Bankers Associa- 
tion, realizing the advantages that 
accrue to the savings and loan as- 
sociations through their tax exemp- 
tion status, and the dangers that 
would follow if these associations 
were permitted branches, prepared a 
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bill that was passed at the last ses- 
sion by both houses of the state 
legislature. Unfortunately, Governor 
Youngdahl saw fit to pocket-veto the 
bill. Perhaps the governor felt that 
if the big banks of the state, through 
their holding-companies, could in- 
dulge in multiple banking, something 
similar should be permitted to the 
savings and loan associations. 

It beats the dickens how our econ- 
omy tends to centralize; concentra- 
tion in one segment of the economy 
seems to beget concentration in other 
segments. The credit machinery of 
the country is fundamentally so im- 
portant to the economy’s well-being 
that to concentrate it in few hands 
would be a death-blow to Democratic 
capitalism. 

There is an element of strength in 
the fact that the stock of many cor- 
porations is the property of thou- 
sands of stockholders. It represents 
a wide diffusion of ownership. A 
weakness appears when one realizes 
that with stock widely scattered, the 
management is supreme and the 
owners of the corporation almost 
voiceless. 

The savings and loan associations 
have been very active, and politically 
quite astute. Back in 1934, when 
Title IV of the FHA act was being 
prepared, John Fahey of the Home 
Loan Bank board and Morton Bod- 
fish, the lobbyist for the Savings & 
Loan League, sat in on the delibera- 
tions with government officials. The 
savings and loan associations were 
afraid of Title IV, and they were 
aided and abetted by some of the 
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insurance companies and mutual 
savings banks, as well as some com- 
mercial banks, especially many of 
the larger banks. It was necessary 
to compromise a bit to get the act 
passed, and this was the time that 
they got the insurance plan that they 
wanted. 

We believe that commercial bank- 
ers at that time lacked vision; that 
if they had been supporting the act 
in large numbers, their influence 
would have been of such proportion 
that the insurance feature affecting 
savings and loan associations could 
have been eliminated — at least they 
could have kept in the act many pro- 
tective features that were originally 
inserted. My memory regarding these 
past events has been freshened by 


reading Marriner Eccles’ book, © 


“Beckoning Frontiers”, which I have 
found most informative and very 
interesting. 

In Minnesota, and we presume 
elsewhere, there will be more appli- 
cations by savings and loan associa- 
tions to establish branches. The veto 
of the legislation which would have 
prohibited these branches leaves the 
field wide open, and with the atti- 
tude of the Home Loan Bank board 
such as we presume it is, these sav- 
ings and loan associations will ex- 
pand through the branch route. Per- 
haps there is more to be seen. The 
savings and loan associations may 
want to expand their facilities to in- 
clude checking accounts. 


Commercial banks located in the 
large cities are first to feel this rela- 
tively new competition — next will 
be the banks in moderate-sized cities, 
then it will reach out to the rest of 
the state. Practically freed from 
taxes, these savings and loan associa- 
tions can offer added inducements, 
and the tax advantage gives them 
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“The invention of printing was a 
great boon to mankind, but only to 
those who have sense enough to 
read.” —Plainsman, Hugo, Colorado. 
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“Is there anything sweeter than a 
moist, sticky kiss bestowed by an 


_only niece?” — Daily News, Newton, 


lowa. 
xk 
“It is a known fact that much of 
Sally Rand’s success was due to her 
‘advertising’. But the thing we wish 
to point out to advertisers is the 


plenty of funds to indulge in expen- 
sive advertising. 

At this time we are not proposing 
a specific corrective remedy; we are 
merely calling attention to a grave 
situation. National banks are not per- 
mitted to establish branches in states 
that forbid branch-banking. Savings 
and loan associations differ consider- 
ably in their corporate structure from 
banks. They are not banks in the gen- 
erally accepted meaning of that term, 
but they are financial institutions and 
they do many of the things permitted 
to banks. It was assumed at one time 
that they would confine themselves to 
home-office activities, but no longer. 
These branch savings and loan asso- 
ciations will be tough competition on 
local savings and loan associations. 

It would seem logical, in view of 
the facts, that Congress direct, 
through legislation, that the Home 
Loan Bank board be prohibited from 
granting privileges to branch. That 


fact that she used plenty of white 

space.” -— Gazette, Augusta, Kansas. 
xx 

“A man needn’t know so much 

about music to spend a_ lifetime 

playing second fiddle.” — Buckeye, 


Archbold, Ohio. 
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“Courtship is said to be that short 
space between lipstick and mopstick.” 
— Tri-County News, Americus, 
Georgia. 

xk 

“The money that wives spend on 
summer sales usually takes the wind 
out of their husbands’.” — Wall 
Street Journal. 

kk 

“Many people are like steamboats 
— they toot loudest when they are in 
a fog.” — Russell County News, 
Jamestown, Kentucky. 


would cover for the country as a 
whole. Another approach is for the 
several states to enact legislation to 
prohibit branches by savings and 
loan associations. 


We must bear in mind that if sav- 
ings and loan associations are per- 
mitted to branch, the idea may at- 
tach itself to commercial banking in 
a broader way than we have ex- 
perienced in the past. Home institu- 
tions must remain home institutions, 
and the public is not better-served 
by having its affairs directed from a 
distant point. 


The savings and loan associations 
in their desire to branch out have 
laid on our doorstep a troublesome 
issue that will require a sound solu- 
tion. Our collective intelligence 
should be sufficient for the task, and 
I believe that independent bankers 
can devise a plan that will be work- 
able. END 
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Object and General Purpose 
of the Independent Bankers Association 


(As Set Forth in “Declaration” in the Articles of Incorporation) 


“WE, THE UNDERSIGNED, in the firm belief that the American system of independent 
unit banking as contrasted with any system of branch banking has been and still is best- 
adapted to the highly diversified community life of the United States of America and ac- 
cordingly should be safeguarded, preserved and perpetuated, whereas branch banking is a 
monopolistic and undue centralization of banking power in the hands of a few and a wrong- 
ful concentration of the credits of the nation and the power of money, so much so as to be 
detrimental to the best interests and welfare of the people of the United States of America 
and in dangerous violation of the basic principles of a Democratic form of government; in 
order, therefore, to safeguard, preserve and perpetuate the American system of unit bank- 
ing in the United States of America; to promote the general welfare and usefulness of the 
independent unit bank; to secure for it the benefits to be derived from closer cooperation 
and greater uniformity of action; to seek to promote higher ethical standards and better 
business methods in the conduct of its business; to advocate and assist in the enactment of 
better banking laws for the protection of the independent unit bank, as well as for greater 
safety and security for the depositing public; to advocate and assist in the enactment of 
laws, both state and federal, prohibiting the continuation of branch banking, do hereby asso- 
ciate ourselves together as a body corporate and adopt the following Certificate of Incor- 

oration under and pursuant to the provisions of Chapter 58,-General Statutes of 1923, and 
aws amendatory thereof and supplementary thereto’’. 


If You Agree with the philosophy of the above “Declaration”, and are not already 
a member of the Independent Bankers Associa'ion . . . send your check for $10.00 today to 
the Association at Sauk Centre, Minnesota. 


If You Desire the preservation and promotion of independent banking in the 
United States, and are not already a subscriber to THE INDEPENDENT BANKER, send 
your check for $6.00 today to this magazine at 306 WCCO Building, Minneapolis, Minnesota. 
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If you agree with independent bankers’ principles 
as stated in the box above, ACT NOW! 
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Independent banking needs to be more 
vocal. It must stress the advantages of in- 
dependent banking. 


A great network of independent banks 
owned and operated by the people of their 
own communities, forms a worthy bulwark 
of defense against the socialization of bank- 
ing. Distant landlordism in banking is de- 
structive of the personal relationship between 
the banker and his client. The more imper- 
sonal banking becomes, the easier it is to 
socialize. 


The best defense against socialism is 
for many people to own and operate their 
own businesses. It makes our economy more 
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@ Call to Arms 


elastic, more competitive, gives better results. 
It is The American Way! 





The undersigned independent banks of 
the great state of South Dakota urge inde- 
pendents everywhere to tell the world! Ad- 
vertise the fact of your independence, and 
stress the pressing need for independent 
banking, far and wide. Join your Independ- 
ent Bankers Association. Convince your 
neighbors that they should do the same. 
Take an active interest in your Independent 
Bankers Association’s program and welfare. 
Subscribe to and read regularly The Inde- 
pendent Banker. 





To remain independent talk independent! 
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... says the 





Sy Slake Clark 


of The Denver Post 
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Michael Marden needed money. 

He was walking the streets of Den- 

ver asking bankers for a loan. A 

young dairyman, he had just re- 

ceived a wartime contract for de- 

livery of 1,000 gallons of milk a 

day — 10 times his dairy’s produc- 
tion. It was his big chance. He was 
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Keep the pursestrings loose... 





don’t worry about tradition .. . 


pay lots of attention to public relations 


pleading for enough money to in- 
crease his herd and to buy pasteuri- 
zers and other equipment. But the 
big banks turned him down. 

Dejectedly, he left 17th Street — 
the “Wall Street” of Denver — and 
went outside the financial district, to 
the Central Bank & Trust Company. 
A tall, brown-eyed man in the lobby 
asked him what they could do for 
him. “I want to see an officer of the 
bank.” he said. 

“Well,” smiled the big fellow, 
“suppose you start with me.” He was 
the president. 





COUNTRY-STYLE BANKER 


IN THE PICTURE 
Elwood M. Brooks, president of 
“the fastest-growing bank in 
the Rockies”. 


The young dairyman’s proposition 
seemed sound to the sympathetic 
banker. Marden, now the owner of an 
expanded, thriving business, recalls 
that the money he needed was in 
his hands in 36 hours. “Going into 
Mr. Brooks’ bank was the most im- 
portant thing that ever happened to 
me. 
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SECURITY 
STATE BANK 
of Glencoe 


Glencoe, Minnesota 


Statement of Condition 
as of June 30, 1951 


RESOURCES 
Loans Steet $ 962,407.55 
Overdrafts : z 366.24 
U. S. Bonds 750,000.00 
Municipal Bonds 215,873.66 
Other Securities ... . 199,265.63 
Banking House ................ 16,000.00 
Furniture and Fixtures .... 2,449.45 
Cash & Due from Banks 447,305.64 
WE os liebe $2,593,668.17 

LIABILITIES 
oe Thee ie ore aad At pees $ 50,000.00 
Surplus Ae SUSE TR 50,000.00 
Undivided Profits ............ 62,972.60 
Rt NACE E EE 25,000.00 
RINE corse acciuccts cock 2,405,695.57 
MN sigistbviceedecortehia $2,593,668.17 


Member of the 
Federal Deposit Insurance Corporation 


A. W. HOESE, President 


HOWARD HOESE, Vice President 
FRANK J. HEANEY, Cashier 














BASIN 
STATE 
BANK 


Central Montana’s 
OLDEST Bank 


Capital, Surplus 
and Reserves 
$157,500.00 


STANFORD, 
MONTANA 


Member 
Federal Deposit 
Insurance Corporation 
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Elwood M. Brooks is a business- 
man who specializes in putting 
his money on the little fellow. Armed 
with a country banker’s understand- 
ing of the customer’s problems, he 
has successfully invaded one of the 
West’s strongest and most conserva- 
tive financial fortresses. 

Frequently backing the man who 
cannot obtain credit elsewhere, 
Brooks has helped more than 20,000 
persons in the Rockies to build or 
improve their homes. He has shown 
hundreds of small livestock men how 
to increase their herds. He is respon- 
sible in good measure for prosperous 
new industries in Denver. Through 
his support, men refused credit by 
other banks have developed success- 
ful airlines, ski resorts, continental 
truck lines, lumber companies and 
construction firms. Extending a help- 
ing hand to small clients has paid 
off. They have grown, and so has 
Brooks’ bank. 


When he took over the Denver 
Central Bank & Trust Company in 
1942 it was a dying concern. After 
half a century of operation it was 
the smallest of the city’s banks, with 
only $8 million of assets. During 
the past seven years he has multi- 
plied these resources six times, 
quadrupled the number of commer- 
cial depositors and multiplied by 11 
the customers for loans. He has made 
Denver Central the fastest-growing 





Banker Brooks chats with U. S. Senator Ed C. Johnson of Colorado. 


financial institution in the Rockies 
by introducing. country — banking 
methods to city folks. 

Beginning in a cashier’s cage in 
Oberlin, Kansas — population 2,000 
— Brooks was a country banker for 
17 years, then bank commissioner of 
the state for four years. When two 
friends offered him an interest in 
Central if he would take over the 
management, he had not a day’s 
experience in a metropolitan organi- 
zation. Not only that, but he was 
bucking the most powerful banking 
combination in the West. They had 
more than $400 million, while his 
bank had only 1/50th as much. 

Six great banks dominated Den- 
ver’s finance. Through interlocking 
directorates and the Denver Clearing- 
house, of which they were the only 
members, they were often accused of 
strangling competition. No bank 
could change a rate or introduce a 
special service without clearinghouse 
approval. Small businessmen carry- 
ing potentially profitable new con- 
tracts in their hands were frequently 
denied loans. 

Brooks believed there was room for 
one bank where the average person, 
awed in austere surroundings, would 
feel welcome and at home. The first 
thing he did was to move his desk 
and those of the other officers into 
the lobby. Then he tore down the tel- 
lers’ partitions that forced customers 
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to transact their business through 
bars. He placed upholstered chairs 
around the lobby for waiting clients. 

Denver woke up one morning to 
find something new in the city’s 
banking — competition. Many own- 
ers of small checking accounts resent- 
ed the monthly service charge levied 
by the big banks. A full-page news- 
paper advertisement told them that 
at the new Central for $2 they could 
buy a book of 20 checks and make 
them last a year if they liked. Cen- 
tral gained 16,500 new depositors 
by this idea alone. 

Brooks struck out with other ag- 
gressive ideas. He introduced a me- 
chanized system which speeds up 
service at the teller’s window, a 
hurry-up depository to do away with 
standing in line, free personalized 
checks, a livestock loan department, 
a “bank-by-mail” drive. Over the 
radio, by streetcar cards, brochures, 
newspaper advertisements and direct 
mail was spread the news of 36 
banking services and conveniences 
new to Denver. In his first year 
Brooks spent more money on adver- 
tising than all rival banks combined. 


“He’s taking the dignity out of the 
business,” complained an old-line 
competitor when crowds stood around 
in Central’s lobby. You could listen 
to the World’s Series play-by-play 
or to Christmas carols. 

Then Brooks shook 17th Street 
with a full-page advertisement an- 


nouncing that Central was raising - 


the rate of interest paid on savings 
* 


Most of life is routine — dull 
and grubby — but routine is the 
momentum that keeps a man 
going. If you wait for inspiration, 
you'll be standing on the corner 
after the parade is a mile down 
the street. . — Ben Nicholas. 


deposits. This brought in 3,000 new 
accounts, and in two years Central’s 
saving deposits increased more than 
$2 million. 

Brooks gave special service to 
country banks. He made it a rule to 
expedite their drafts promptly. He 
sent officers hundreds of miles to 


help small-town banks with their 
auditing and investing problems. He 
hired an agricultural-college gradu- 
ate, who for 10 years has successful- 
ly operated large cattle ranches, to 
travel from one bank to another to 
help them keep abreast of the market 
and find good clients. But he never 
‘competed with local bankers for 
loans, merely standing-by to help 
carry any sound loan too heavy for 
them. 

At the time that Brooks began let- 
ting country bankers know that he 
appreciated their business, he had 
only half a dozen such accounts. 
Eventually, 152 of them from 10 
different states swelled Central’s cof- 
fers by $10 million. 

Brooks knew what to do with the 
money. “When I was a boy,” he said, 
“banks lent a man $150 to buy a new 
buggy. Times have changed. Let’s 
now help folks get automobiles, re- 
frigerators and washing machines.” 

A steady stream of wage-earners 
and housewives flowed to the second 
floor, where 18 employees helped 
them obtain money to improve their 
standard of living. Central financed 





An 
Investme 
that makes 
“GOOD 
SENSE” 











BECAUSE—the investment requirements of your 
bank are given individual attention by our Invest- 
ment Division... by men whose sound experience 


and background qualify them to render you this 


service. 


American National Bank 
and Trust Company of Chicago 


MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION 


LASALLE AT WASHINGTON, CHICAGO 90, ILLINOIS 


BECAUSE—securities handled for your account are 
bought and sold in the market. That means prompt, 
efficient service at the most advantageous price. 


BECAUSE—our Investment Division is prepared to 
consult with you on particular bond portfolio 
problems and to offer specific suggestions based 


on your individual needs. 


Our diversified experience is at your disposal... 
your inquiry is invited. 
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one-family electric light plants and 
other improvements. In seven years 
this department has loaned out $38 
million. 

In 1943 a young man named 
Claude Hathaway called on Brooks. 
An inventor who had turned his back 
on a $25,000-a-year job to work for 
himself, Hathaway was now in 
trouble. Demand had developed for 
a number of devices which he had 
developed, among them aircraft and 
gun-testing equipment ordered by the 
Army, and he didn’t have the finan- 
cial means to provide them. He need- 
ed $400,000 for expansion, but had 
failed to obtain it from 17th Street. 
His only collateral was_ technical 
work in progress, whose worth was 
dificult to evaluate. 

“Let’s go out to the plant,” said 
Brooks, reaching for his hat. He spent 
several hours walking about the 
laboratory, talking with engineers 
and technicians. He had but one 
question in mind: “Are they capable 
and honest and is there a real need 
for their work?” When he answered 
it to his satisfaction, he helped Hath- 
away find a good business manager 
and arranged with a government 
agency to share the loan. Hathaway’s 
firm paid off the entire debt in three 
years. Today it does close to a mil- 
lion dollars’ worth of business 
annually and pours a $25,000 -a - 
month payroll into Denver’s 
economy. 

Brooks’ bank loaned a sizeable sum 
to three men who were pioneering 
an air route over and around Colo- 
rado’s 14,000-foot peaks. An airline 
operating on only a three-year cer- 
tificate seemed too risky to the 17th 
Street bankers, but Brooks believed 
that the people in Colorado Springs 
and other small cities off the big 
air routes needed service. In the 
mountains a three-hour hop by plane 
may save 24 hours by train. The 
young men got their money. Clear 
of debt today, they employ 550 
people and run the biggest local 
service in the United States. 

Aid to thousands of deserving per- 
sons and firms put a high percentage 
of Central’s money into loans. When 
three other Denver banks, with over 
$100 million each, were lending only 
about 14% of their deposits, Brooks 
was lending 44%. Losses on loans 
were an infinitesimal 1/12th of 1%. 

Brooks shows young men how to 
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COIN COUNTERS FOR 
RENT. — You can lease a 
late model coin counting 
machine to count and wrap 
your coins during a whole 


month for what you would 
expect to pay a good teller 
for only a couple hours’ work. 
Write for attractive rates to- 
day. WATKINS COMPANY, 
Napoleon, Ohio. 











BANKS Bought and Sold 


Confidentially and with becoming dignity 
BANK EMPLOYEES PLACED 
46 Years of Satisfactory Service 
CHARLES E. WALTERS CO. 
OMAHA, NEBRASKA 














BANK ADVERTISING 


DISPLAYS 


for window or lobby 


Shipped subject to your 
inspection and approval. 


Write for details 
and sample poster. 


Harlan L. Shattuck 


1481 S. Gaylord 
Denver 10, Colo. 








CREDIT LIFE COVERAGE 


Write Home Office for details. Pyramid 
Perfect Plan. . . . It will fit your needs. 


PYRAMID 





INSURANCE COMPANY 


HOME OFFICE 
CHARLOTTE, NORTH CAROLINA 


LIFE 








HANDY GADGET 


SIMPLY SET THE BIG 7“ PLASTIC COATED 
DIALS ON THE NEW MARKET TREND AN- 
ALYZER AND READ: % PROFIT, % YIELD, 
% CHANGE IN STOCK PRICES COMPARED 
TO MARKET AVERAGES. PAMPHLET SHOWS 
NINE APPLICATIONS TO MARKET ANALYSIS. 
FOR BUSINESSMEN — SPECIALLY CALI- 
BRATED DIALS FOR MARK-UP AND DIS- 
COUNTS. NO BRAINWORK OR PENCIL WORK 
REQUIRED. SATISFACTION GUARANTEED. 
SEND NAME, ADDRESS AND $4.50 TODAY. 


AIR FLOW CALCULATOR, INC. 
1217 EWING ST. - FORT WAYNE 2, IND. 
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establish credit, reinvest in their 
business and build up their compan- 
ies. One ambitious beginner whom 
he staked was not as astute a cattle 
trader as he thought — he lost $13,- 
000 of Central’s money in a single 
year. Brooks advised investing in the 
boy again, this time giving him some 
guidance. The board agreed to finance 
the purchase of lambs, which he 
pastured in western Kansas during 
the winter and sold the next spring. 
“We owned Ralph and the sheep 
for six months,” Brooks laughed. 
“But he paid off every cent. He’d 
never have done it if we’d deserted 
him when he was down.” The bank 
continued financing and advising the 
young stockman, and at present he 
has no debts and is worth $50,009. 

“You can tell when a fellow has 
the stuff,” Brooks says, apropos of 
a young man who came in and asked 
for $1,500 to improve his bakery. 
His place of business was in the 
basement of his home. An ancient 
touring car was his delivery truck; 
his mother, father and wife wrapped 
cookies. “I’ve got more orders than 
we can package by hand,” he ex- 
plained. “I want the money for an 
automatic wrapper.” 

They gave him a loan. In a few 
months that debt was paid and he 
borrowed again for mixers, ovens, 
trucks. Eventually, he obtained funds 
for a building. “I wouldn’t sell for 
$50,000,” he said recently. 

One man staked by Central tele- 
phoned from his sickbed, asking for 
an unsecured loan of $100. Two years 
in the hospital with a hip disease 
had left him without money. He set 
up a bedside commission business, 
buying lumber by telegraph from 
the West Coast and selling it in the 
Rockies. The bank advanced him 
funds almost weekly and helped him 
investigate new customers’ credit. 
Specializing in hardwood flooring, 
he ultimately sold more than a car- 
load a day. and is now worth 
$500,000. 

Country-banker Brooks has shown 
that money can be made from service 
to the small customer. “What every 
big city needs.” he says. “is a good 
country bank!” END 


Children in junior high school 
grades suffer more eye injuries than 
any other group. 
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Chattanooga, Tennessee — There 
have been many scoffs at and criti- 
cisms of the old “chain letter” gag, 
but the Pioneer Bank here has put 
the idea to practical use in an jn- 
tensive campaign among 3,000 local 
residents, and with good results. 

President George M. Clark mailed 
that many letters to a select group of 
business, civic and __ professional 
leaders, urging them first to write 
their Senators and Representatives 
and Jet them know how they feel 
about the dangers of inflation and 
the necessity of cutting non-defense 
expenditures, and then to adopt the 


chain-letter plan by writing 10 
friends, asking their cooperation in 
furthering the chain. 

With the letters went reprints of an 
ad headed Help Stop Inflation! 
which the bank published in four 
editions of the local newspapers. 

xk*n* 

Mobile, Alabama — Few men live 
to round out a half-century of ser- 
vice to one institution, but that has 
been the record of Pendleton G. 
Barnes, special commercial teller at 
the First National Bank. In recog- 
nition of this signal mark, “Pen” 
Barnes recently was presented with a 
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HOPALONG CASSIDY greets President Fred W. Thomas of the First National Bank of Omaha 
during a personal visit to the institution to congratulate its staff on the success of their 


Hopalong Cassidy Savings Club. 
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Actor William Boyd was in full regalia, as were many 
s of the club—who came wide-eyed to gaze on their hero. 





silver tray by President H. A. Pharr 
in the presence of directors, officers 
and employees. 

Mr. Barnes went to work for the 
First National in 1901, at the age of 
17, as a runner. In the intervening 
years he has served in practically 
every position in the commercial de- 
partment. During World War II he 
was manager of the bank’s facility 
at Brookley Air Force Base. He-has 
served under six First National presi- 
dents: James H. Masson, Henry Hall, 
D. P. Bestor, Jr., L. LeBaron Lyons, 
E. J. McAuley and Mr. Pharr. 

xx 

Palm Springs, California — July 
1lmarked the second anniversary of 
the establishment of the Desert 
Bank. One of the fastest - growing 
banks in the West, its deposits dur- 
ing these two years have risen to ap- 
proximately $3,700,000. Ultra- 
modern facilities, with ample free 
parking, are maintained in Palm 
Springs and Cathedral City. Authori- 
zation for an Indio branch was ob- 
tained several months ago, and the 
new office is under construction. It 
will be fitted with the most modern 
equipment and facilities and will be 
similar in appearance to the bank’s 
other two locations. It will be the 
only independent bank in Indio. 

Officers are O. A. Torgerson, presi- 
dent: W. R. Hillery and C. J. Bell, 
vice presidents; Russell E. Denney, 
cashier; C. S. Cobb, secretary; C. 
R. Emerson and E. F. Pearson, as- 
sistant vice presidents, and Alta L. 
Weide and James R. Ollson, assis- 


tant cashiers. 
xkx*«e* 


South St. Paul, Minnesota—Drov- 
ers Exchange State Bank has com- 
pleted arrangements for the purchase 
of the corner property on which the 
bank is located, and President Fred 
R. Schlichting says that “as soon as 
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building restrictions are lifted, the 
bank will enter into ‘a complete 
modernization program”. In addi- 
tion, four lots nearby have been 
purchased as the site of parking 
facilities for the bank’s patrons. 
Only recently the Drovers Bank in- 
stalled a night depository and in- 
augurated a program of remaining 
open until 8:00 p.m. on Fridays. 
xx 


Kansas City, Missouri — Five new 
assistant cashiers have been elected 
by the board of directors of Com- 
merce Trust Company: William L. 
McKnight, who will be in the cattle 
Joan division; Ernest A. Morse, who 
will travel in Kansas; Kenneth D. 
Brown, now on military leave but 
who will travel in Missouri upon his 
return; John E. Painter, who will 
travel in southern Missouri and Ar- 
kansas, and Tom C. Cannon, who has 
been assigned to northern Missouri, 
Nebraska and Iowa. 

kkk 


Sharon, Pennsylvania — Two 
Sharon bankers have been named to 
important committee posts in Penn- 
sylvania Bankers Association by its 
newly-elected president, Robert C. 
Downie, president of Peoples First 
National Bank & Trust Company, 
Pittsburgh. They are John H. Evans, 
president of McDowell National 
Bank, appointed to the state legisla- 
tion committee, and C. T. Stockton, 
president of Merchants & Manufac- 
turers National Bank, member of the 
committee on commercial loans. 

Among other appointments an- 
nounced at the same time were: J. 
F. Ferguson, president of Coraopolis 
l'ryst Company, Coraopolis, com- 
mittee on relations with government 
agencies; H. E. Nesbitt, cashier of 
Homer City State Bank, Homer City, 
committee on procedures and prac- 
tices, and Park L. Hoffman, cashier 
of West Milton State Bank, West 
Milton, committee on agriculture. 

Historically, the P. B. A. has 
functioned through its strong com- 
mittee system since its inception in 
1895, and President Downie has in- 
dicated that one of the primary aims 
of the organization during his ad- 
ministration will be in the field of 
public relations — to create a bet- 
ter understanding of banks and 
bankers in the public mind. The work 
will be done in the public relations 
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division, through the personnel edy- 
cation, public education and school 
education committees. A statewide 
cooperative educational program will 
le initiated by the public education 
committee this year. 
xk 
Dumas, Texas — B. E. Key of the 
First State Bank was one of the 270 
bank officers from 3] states making 
up this year’s graduating class of 
the Graduate School of Banking at 
Rutgers University. 
xk 
Clintonville, Wisconsin — The 
Richard W. Hill Award to the oldest 
member of the graduating class at 
the A. B. A’s Graduate School of 
Banking this year went to Max 
Stieg, executive vice president and 
cashier of Dairyman’s State Bank. 
Mr. Stieg, former president of Wis- 
consin Bankers Association, also was 





chosen by class members as their 
representative on the school’s board 
of regents for a one-year term. 
xk 

San Diego, California — Among 
Californians who were members of 
the Rutgers school graduating class 
this summer were Claude C. Blake- 
more of First National Trust & Sav- 
ings Bank, San Diego, and Byron L. 
Mortenson of Wells Fargo Bank & 
Union Trust Company, San Fran- 
cisco. 

kkk 

Cadott, Wisconsin — Capital struc- 
ture of the Citizens State Bank has 
hit the highest point in history, direc- 
tors and stockholders learned at the 
recent annual meeting. Capital ac- 
count is $50,000; surplus, $150,000 ; 
undivided profits, $33,782; reserves, 
$46,506. Total deposits on June 30 
were $3,109,282, and assets aggre- 
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gated $3,389,569. The bank was 
originally chartered in 1902. 

Officers re-elected are Fred Goetz, 
president; Dr. H. P. Landry, vice 
president, and Earl Liddell, cashier. 
Directors are those three men and 
Ben Goetz, George Miller, Joe Diet- 
rich and Ed Dietrich. 

kkk 

Clarksville, Tennessee — Richard 
Bailey of First National Bank of 
Clarksville was one of six bankers 
from this state to complete the two- 
year study course at Rutgers Univer- 
sity this term. Others included Joseph 
T. Howell, Jr. of Third National 
Bank of Nashville, and Robert C. 
Newson of the Nashville Branch of 
the Federal Reserve Bank of Atlanta. 

xxx 

Vista, California — J. J. Ruther- 
ford, one of the pioneer bankers of 
San Diego county, celebrated the 
10th anniversary of his election as 
president of the First National Bank 
of Vista on July 11. Originally go- 
ing to Escondido in 1912 as cashier 
of Escondido National Bank, he 
served as an officer of various bank- 
ing institutions in this area until 
1931, when he came to Vista as 
cashier and manager of the First 
National. He became president in 
1941, 

Under his guidance the bank has 
made rapid strides, and resources 
have increased from $735,040 on 
June 30, 1941, to $5,256,419. Last 
January Mr. Rutherford celebrated 
completion of 50 years in the bank- 
ing field. In addition to the re- 
sponsibilities of his own institution, 
he has been active in national and 
state banking activities. He is a mem- 
ber of the agricultural commission 
of California Bankers Association, 
and a director of the I. B.A. of 
Southern California, composed of 
68 community-owned-and-operated 
banks. 

kk 

Chicago, Illinois — William B. 
Cudahy has been elected assistant 
trust officer of American National 
Bank & Trust Company. He will be 
associated with the bank’s trust in- 
vestment department. Native Chica- 
goan, graduate both of Harvard 
University and Northwestern Univer- 
sity law school, Mr. Cudahy served 
with the Coast Guard in 1942-45, 
since then has devoted himself to in- 
vestment analysis. END 


August 1951 





PPP PPP PP PDP P PPP PP PDP PDIP IDO DOD OE OO EE ESS 


ad 








ECURITY TRUsT 
& SAVING S RANK. 


4 
Billings, Montana 
4 


OFFICERS 


O. M. JORGENSON, President 
H. L. WHITE, Vice President 


WARREN F. VAUGHAN, Asst. Vice President 
D. S. ANDERSON, Asst. Vice President 
H. D. TODD, Cashier 
R. G. SPANIER, Asst. Cashier 
L. WORTH ORVIS, Asst. Cashier 


4 
RESOURCES OVER $27,000,000.00 
4 
> 


Member Federal Deposit Insurance Corporation 
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R. M. WATERS, First Vice President 


R. B. STRATTON, Asst. Cashier 
L. C. NELSON, Auditor 
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Pass Books 


PRICES QUOTED ON REQUEST 





General Pass Book Co. 


40 Merchant St. 
STE. GENEVIEVE, MO. 


* 


Exclusively manufacturing 
all styles of 
Pass Books and Check Covers 


* 


SOLD IN EVERY STATE IN THE COUNTRY, 
THROUGH MAIL, SALESMEN 
AND JOBBERS. 








NEIL R. MESSICK 


President & General Monoger 
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wtiy policy of The Home Insurance Company is a deeply 
personal document. 

Each provides a shield of protection for some person’s cher- 
ished p i perhaps your home, or car, or business. 
And each bears the mark of some Home Insurance representa- 
tive’s interest and efforts in behalf of the policyholder. In 
nearly every community from coast to coast, these members 
of the Home “family” are bringing protection to their clients 
and neighbors in an efficient, friendly way. And when and if 
fire or other adversity occurs, you'll find that this is a friend- 
ship of deeds—not words. Then your Home man carries out 
the promise of your policy—sees to it that you get fast and 
effective help. 

This sincere, human approach to your insurance needs has 
given The Home the neighborly characteristics for which it is 
known. It has made of it a company which not only serves 
your community but is a part of it—a company of people 
rather than statistics. 

The Home, in its truest sense, is the man who lives in your 
town and serves you—your Home representative and his com- 
panions in communities throughout the country. The accom- 
panying figures are a report of their work for you and your 
neighbors in the year 1950. 











ADMITTED ASSETS 


United States Government Bonds. . . 
Other Bonds and Stocks . . ... . 
Investment in The Home 

Indemnity Company. . .... . 
es a igs aes 
Agents’ Balances or Uncollected 

Premiums, Less Than 90 Days Due . 
Other Admitted Assets . il 

Total Admitted Assets. . . .. 


LIABILITIES 
Reserve for Unearned Premiums. . . 
Reserve for Losses and Loss Expenses . 
Reserve for Taxes . . ‘er Sek 
Liabilities under Contracts with 
War Shipping Administration . . . 
Reinsurance Reserves... ... .» 
Dividends Declared. . . ..... 
Other ‘Liabilities . . . ..... 
Total Liabilities Except Capital . 
Capital 
Surplus san ose eS a wae 
Surplus as Regards Policyholders 
TE 55s Se cee Se «ks 


Policyholders would be $142,704,282.54. 


Balance Sheet 


Cash in Office, Banks and Trust Companies 


*December 31, 
1950 

$ 38,777,419.93 

-  108,301,862.62 

.  175,820,027.95 


° 6,878,161.00 
. 5,293,635.24 


.  19,766,198.65 
. __3,320,264.23 
. $358,157,569.62 


- $153,821,812.00 
-  40,775,253.00 
. 8,750,000.00 


° 1,218,246.31 
. 1,334,793.53 
. 3,598,708.50 
. 5,417,599.74 


. $214,916,413.08 

$ 20.000.000.00 
.  123,241,156.54 
. $143,241,156.54 


. $358,157,569.62 





*NOTES : Bonds carried at $5,799,756.96 Amortized Value and Cash $80,000.00 
in the above balance sheet are deposited as required by law. All securities 
have been valued in accordance with the requirements of the National 
Association of Insurance Commissioners. Assets and Liabilities in Canada 
have been adjusted to the basis of the free rate of exchange. Based on 
December 31, 1950 market quotations for all bonds and stocks owned, the 
Total Admitted Assets would be $357,620,695.62 and the Surplus as Regards 


Sincerely, 
PRESIDENT 
Directors 


Lewis L. Crarge Craries A. Lovcuin Henry C. Brune 


Union Dime 
Savings Bank 


President, 
First National Bank 
of Columbus, Ga. 


Vice President 


Geosce ‘McAnany Percy C. Maverra, Jr. 


President, 
PA el & Land Title Bank & Boykin C. Watcat 
Trust Co. Lawyer 


Trust Company 
Leroy A. Lincotn 
President, 
Metropolitan Life 
Insurance Company 


Fart G. Harrison 


Harotp V. Smita 
Lawyer 


President 


Cuampion McDowett Davis 
President, 
Atlantic Coast Line 
Railroad Co. 


Frevesick B. Apams 
Chairman of 
Executive Committee, 
Atlantic Coast Line 
Railroad Co. 


Rosert W. Dow ine 


Tuomas J. Ross 
Senior Partner, 


Warren S. Jonnson 


Preitdent. Henry C. Von Etm 


President, Peoples Savings President, 
City Investing Co. Bank ° Trust os of oe 


GCrorce Gunp Wilmington, N. C. 

President, i Joun M. Franxum 
Cleveland Trust Co. _Rocrr W. Basson President, 

Chairman of Board, 

Haroto H. Heim Babson’s Reports, Inc. 


President, Lou R. Cranpatt 
Chemical Bank & Rosert B. Meyer President, 
Trust Co. The Cord Meyer Company George A. Fuller Co. 
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“° Forward Look 


Sy 9. #. Pullman 


Vice President, Fremont County Savings Bank, Sidney, lowa 


President, lowa Bankers Association 





J. H. PULLMAN 


I am a country banker in Sidney, 
Iowa. Sidney is just a little county- 
seat town in the southwest corner of 
the state and is best-known for its 
annual rodeo. 

Yes, Sidney is just a country town 
— but to me it’s the best town in 
lowa, and the best people in the 
world live there. And if there’s any 
banker anywhere who does not feel 
that way about his own community, 
I feel sorry for him. 


The country banker of today has 
the greatest opportunity in history 
to serve his local community. I be- 
jieve sincerely that country bankers 
have been doing an excellent job, 
but we must be alert at all times to 
do an even better job for our cus- 
tomers and our communities. 

One of the first requirements for 
doing a better job is to know every- 
thing there is to know about our 
customers and about our community. 
We don’t have to be FBI men or 
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snoops to learn the things we should 
in order to do a better job. Every 
successful banker who works in the 
country bank field knows that he 
spends as much, or perhaps even 
more, time visiting than he spends 
at his desk. If we like people and 
show a willingness to understand 
their problems, listen to their diffi- 
culties and praise their successes — 
we'll get all the information we need 
to have, without using gum-soled 
shoes and a magnifying glass. 


I like to think that the country 
banker performs a special and an 
extremely important function in his 
community. We might call him the 
co-ordinator of production in that 
community. He knows whether a 
merchant should borrow money for 
a new building or to install a new 
or larger line of merchandise. He 
knows if a customer has the facilities, 
the ambition and the know-how to 
feed out a few carloads of steers at 
a profit. He knows whether a cus- 
tomer’s sons and daughters are will- 
ing to cooperate with Dad to pay 
off his bank loan and make a profit 
for his work and for the risk he took. 


The country banker has the best 
interests of his customers and the 
community at heart, and he will risk 
losing a customer by advising him 
against a dangerous investment, even 
though his bank might make a profit 
on the deal. 

That’s what I think about when we 
get requests to cooperate with the 
government in the Voluntary Credit 
Restraint Program. That’s not new 
to the country banker who has been 
doing his work with a sense of re- 
sponsibility to his community; we’ve 
been discouraging speculative credit 
for years. We've tried to stay in our 


own field and do the job for which 


we are equipped; that.is, we stuck 
to the routine of making sound pro- 
duction loans, because that’s what we 
consider to be our job. 


We hear from every side of the 
danger of inflation, and it’s about 
time that the entire population of this 
great nation becomes aware of in- 
flation and what it can do to us. 
Many believe that some of the pro- 
paganda we hear about spending 
everything we can get our hands on, 
and borrowing to the limit of credit, 
and some of the jokes we hear about 
the depreciated dollar, are inspired 
vy the communist party. That may 
be right, because it’s no secret that 
top communist leaders, from Karl 
Marx to Lenin to Stalin, have as 
their top goal the crippling and 
death of our economic system. 

Regardless of our great industries, 
regardless of the millions of men we 
might have in our Armed Services— 
if our economy collapses, we are 
lost, we cannot survive as a free and 
independent nation. And we must 
remember that the entire Western 
civilization is dependent upon our 
own economic stability. If our cur- 
rency is worthless, there is no other 
barrier to Russian domination of the 
world. 

But that bugaboo of inflation 
doesn’t have to whip us. Through 
concerted action, we as a nation can 
win this battle and we can have 
greater production. During World 
War II we had approximately 15 
miJlion men and women in the 
Armed Services; our farms and fac- 
tories, without the production ser- 
vices of those millions of men and 
women who were in uniform, pro- 
duced enough to provide for civilian 
needs and to win the war. 

The latest estimates I’ve seen in- 
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dicate that our current mobilization 
will require only about 3 million 
men and women. Since 1945 the 
labor market has been expanded, 
and with fewer men and women in 
uniform we should be able to pro- 
duce more than enough goods to take 
care of all military and civilian re- 
quirements. 

It seems to me that our job in the 
country banks, as well as the function 
of city industrial banks, is to make 
loans which will result in greater 
production. That’s what we are try- 
ing to do. 

Now, there is one other function 
which I believe we, as country 
bank officers, should recognize and 
take action on. I refer to the respon- 
sibility of encouraging our younger 
employees to study the banking bus- 
iness and to take advantage of 
specialized training programs which 
are available. I’m not holding my- 
self up as a shining example, but I 
want you to know that we believe 
fully in the training program and 
we do something about it. 

At Iowa State College in Ames 
there’s a two-week course every sum- 
mer, called the Agricultural Credit 
School, sponsored by the Iowa Bank- 
ers Association. Two of our em- 
ployees finished the courses at Ames, 
and this year will attend a similar 
course at the University of Wisconsin. 
Two other employees will take the 
agricultural credit courses at Ames 
this summer. In a small bank, that’s 
a pretty big sacrifice for education 
and training; it means a lot of extra 
work for me, but I believe the train- 
ing is worth every bit of it. Our 
bank will have better employees — 
employees who can assume more re- 
sponsibility, and therefore do work 
which will earn our bank a better 
reputation and eventually earn more 
money for the stockholders. 

While I’m on that subject, I should 
like to direct a few words to the 
younger bank employees who want 
better jobs and higher wages: 

You’ve got to prove that you want 
to learn more about the banking 
business and its allied interests. 
You’ye got to read about what other 
successful banks and bankers are do- 
ing to improve services to their cus- 
tomers. The young man who wants 
to increase his prestige and income 
must first convince his employer that 
he is interested enough in improving 
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“1 know it says to list bills on this deposit slip, Miss Perkins, but it doesn’t 
mean the ones from the telephone and electric companies!” 


himself to justify the expense to the 
bank of sending him to Ames or 
Wisconsin or some other specialized 
banking school. 

I believe this training program 
merits your consideration, because I 
understand that, despite the fact that 
Iowa has 661 banks, there is room for 
more students in the Agricultural 
Credit School at Ames each summer. 
We have a responsibility to prepare 
our successors so that they, when 
their turns come, can serve our com- 
munities faithfully and intelligently. 

There are those who would crip- 
ple, or even destroy, the banking 
system as we know it today. Some be- 
lieve in socialized banking, or at 
least an expansion of government 
lending agencies. The fact that so- 
cialized banking hasn’t been success- 
ful in countries where the idea has 
been tried, doesn’t stop the sociali- 
zers. There are other dangers, too. 
We must fight back. 

And the best way to fight back is 
to do a better job. And I repeat that 


the best way to do a better job is to 
serve our customers and communities 
better — by modernizing our facili- 
ties, by knowing our customers bet- 
ter, by encouraging conservation and 
good farming practices, and by con- 
fining our business to sound pro- 
duction loans. We must preserve a 
sound agricultural economy, because 
God help us if we don’t — we in 
Iowa, and a good part of the rest of 
the nation, certainly will go hungry. 

As for those who borrow for non- 
productive speculation, whether they 
be farmers who want to plunge in 
land, grain or livestock operations, 
or the small businessman who wants 
to stack up an inventory many times 
too large for his normal operation; 
in either case, almost the only chance 
they have to come out even is if the 
United States gets involved in an 
all-out World War III. 

My advice to you — and I hope I 
follow it, too — is: don’t put your 
customers in the position of praying 
for war to solve their difficulties. END 
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edric 


By DELORES ESLINGER 
Staff Writer 


Not always has Cedric Adams been 
what he is today. He really came up 
the hard way. 

Known from coast to coast as just 
plain Cedric, this network radio com- 
mentator and newspaper columnist 
originally went to the big city from 
his native small town in southwestern 
Minnesota, Adrian. Even as a young- 
ster he had a burning desire to get 
into the writing gaine, and while in 
college he wrote in a campus publi- 
cation, which broke the ice and went 
over big. That success got him his 
own column in a local city paper 
which had decided to run a univer- 
sity section over the Christmas holi- 
days while the college paper sus- 
pended. The response to his efforts 
was so great that it earned him a 
full- time job. 

There he remained for three years, 
after which he became editor of the 
spicy magazines, Whiz Bang and 
Hooey. Shortly after that he turned 
out a column in a city “shopping 
news’ paper, and that made such an 
immediate hit that he found himself 
smack back at the region’s leading 
daily. 

Thus began the nationally-popular 
column “In This Corner”, and Cedric 
has never booked back. Packed full 
of folksy, usually inconsequential 
chatter, the seven-days-a-week feature 
is considered relaxing and intimate 
by the paper’s hundreds of thousands 
of readers over a broad Midwestern 
area. In fact, many subscribers in a 
half-dozen states dive for the back 
page and “In This Corner” before 
they give the rest of the paper even 
a glance. 

One afternoon this country boy on 
the loose in the city decided to take 
a breather from city life with its 
noises and slam-bang and rush, and 
return to the wide-open spaces he 
used to know. He stopped to chat 
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with the farmers, noted the stage of 
the crops, took in anew all the angles 
of rural life. A few days later, read- 
ers of his newspaper were absorbing 
such trivia as this: 


There’s nothing cuter than a Jersey calf, 


(HEADING 
REPRODUCED FROM 
THE MINNEAPOLIS STAR.) 


What eyes they have! .. 


Some day I’d like to make a survey of farmhouses around suppertime. Ill 


bet that more than 95% would be serving fried potatoes . . 


. How silent it 


must be in a small-town or country church on any day but Sunday... 


Human-interest jottings such as 
these have won Cedric his many 
thousands of readers and listeners. 
It’s corn — and plenty green. But 
entertaining. 

Heavy-jowled Adams enjoys equal- 
ly astonishing success on the radio. 
He does 23 broadcasts a week, 14 of 
which are news programs. Two are 
talent shows. More than 160 stations 
of the Columbia Broadcasting System 
carry six network shows a week. And 
there’s a traveling road-show, “Open 
House”, with a cast of 16, which is 
presented in smaller cities and towns 










throughout the Upper Midwest some 
30 times a year. It is estimated that 
50,000 persons are reached in this 
way. “If the people won’t come to 
me, I’ll go to them,” says Cedric. 

A staff of seven, including five 
secretaries, keep plenty busy work- 
ing for Mr. Adams. And no wonder! 
He averages 4,000 pieces of fan mail 
per week, and answers every solitary 
one, plus approximately 200 tele- 
phone calls a day, and from 15 to 50 
daily office visitors. 

The Adams residence is home and 
office combined, as Cedric makes five 
of his broadcasts directly from there 
and each morning teletypes his 
column to the paper over that first 
cup of coffee. He figures that 45 
minutes a day are saved this way, 
and that time is spent in the morning 
with his three sons, David, Rick and 
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Stephen, before they go their sepa- 
rate ways. 


Cedric’s popularity works wonders. 
He decided that fireworks were a 
public danger, and campaigned for 
their being outlawed. About 57.000 
letters flooded the state legislature. 
Shortly afterwards, fireworks were 
banned in the state. 

Last winter he spearheaded a cam- 
paign for Christmas gifts for patients 
in mental institutions. Plugging it in 
his column and over the air, he pro- 
moted nine television sets, plus 
30,000 individual gifts, for the un- 
fortunate. 

One of his campaigns backfired, 
though. When his eldest son, David, 
was preparing for his high-school 
prom, Cedric began worrying about 
the problem of the “after-affairs”, so 
decided to have a talk with him. Try- 
ing to be polite, yet stern, he told 
Dave that he didn’t want him to be 
doing things that were foolish and 
dangerous. 

“IT knew you'd feel that way, Pop,” 
answered Dave, “so I’ve invited the 
whole class over here after the 
dance.” It was a little expensive, but 
safe. 

The Adams family is typically 
American. There is no doubt that 
Mrs. Adams (Neicy) has helped Ced- 
ric in his work in many ways. Enter- 
taining is very much in her line, and 
to prove it there’s the popular “Din- 
ner at the Adamses” weekly radio 
show. 

The boys help, too. Every year 
they do the Christmas news broad- 
cast, each one taking one-third of the 
program. Unfortunately, they aren’t 
as sold on that type of work as is 
their dad. 

Retirement? Yes, Mr. Adams says 
he’s often thought about it. If and 
when it happens, there’d be some- 
thing missing in the daily lives of 
millions of folks who look upon 
Cedric as close friend and pal. END 


Wa, Vm angry! 


A study of convalescent children’s 
appetites concludes that a 7-ounce 
glass of milk an hour before each 
meals does not interfere with meal- 
time eating. 
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INDEPENDENT BANKERS... 


Fem all indications, branch banking is still on the march .. . in 
California, New York, South Dakota and many other states, with 
some new developments in expansion in New Jersey. 


According to the records, we average a new branch bank about 
every day of the year, including Sundays. This not only increases 
the total number of branch banks .. . it also lessens the number 
of independently owned and controlled banks. 


What are we doing about it? Not much. It appears that too many of us are sitting 
back, not trying to do anything about it until the danger is at our own door. We, the 
undersigned independent unit banks in lowa and South Dakota, have always been 
of the belief that if we wait until such time arrives, it is going to be too late, just as the 
California bankers discovered. 


If you are not already a member of the Independent 
Bankers Association, fill in the application blank below 
and forward it to the Independent Bankers Associa- 
tion at Sauk Centre, Minnesota. 


This Advertisement Is Sponsored by the Following Independent Banks: 


GEORGE STATE BANK se NORTHWESTERN STATE BANK 
GEORGE, IOWA ORANGE CITY, IOWA 
STATE BANK OF ALCESTER SECURITY SAVINGS BANK LYON COUNTY STATE BANK 
ALCESTER, SOUTH DAKOTA LARCHWOOD, IOWA ROCK RAPIDS, IOWA 
EXCHANGE STATE BANK LESTER STATE BANK ROCK RAPIDS STATE BANK 
=XIRA, IOWA LESTER, IOWA ROCK RAPIDS, IOWA 
FARMERS STATE BANK OCHEYEDAN SAVINGS BANK VALLEY STATE BANK 
HAWARDEN, IOWA OCHEYEDAN, IOWA ROCK VALLEY, IOWA 
INWOOD STATE BANK FREMONT COUNTY SAVINGS BANK SECURITY STATE BANK 
INWOOD, IOWA SIDNEY, IOWA SHELDON, IOWA 








APPLICATION FOR MEMBERSHIP 


We are enclosing our check in the sum of $10.00 payable to the Independent Bankers Association for 














| 
| | 
| | 
| membership in the Association. | 
| | 
| : | 
| Dated City : State | 
| | 
Bank 
| | 
Mail to: 
| Independent Bankers Association By | 
| Sauk Centre, Minnesota President — Cashier | 
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Sergeant Charles Turner, of Boston, Massachusetts— Medal of Honor, Korea. 
On September 1, 1950, near Yongsan, Korea, Sergeant Turner took over an ex- 
posed turret machine gun on a tank. Despite fifty direct hits on the tank, he stayed 
by his gun and destroyed seven enemy machine gun nests before he was killed. 





You and your family are more secure today because of what Charles Turner 
did for you. 

Sergeant Turner died to keep America free. Won’t you see that America stays 
the land of peace and promise for which he gave his life? Defending the things 
he fought for is your job, too. 

One important defense job you can do right now is to buy United States 
Defense* Bonds and buy them regularly. For it’s your Defense Bonds that help 
keep America strong within. And out of America’s inner strength can come power 
that guarantees security—for your country, for your family, for you. 





Remember that when you’re buying 
bonds for national defense, you’re 
also building a personal reserve of 
cash savings. Remember, too, that if 
you don’t save regularly, you generally 
don’t save at all. Money you take 


home usually is money spent. So sign 
up today in the Payroll Savings Plan 
where you work, or the Bond-A- 
Month Plan where you bank. For 
your country’s security, and your 
own, buy U. S. Defense Bonds now! 


*0,8. Savings Bonds are Defense Bonds - Buy them regularly! 


The U.S. Government does not pay for this advertisement. It is donated by this publication 
in cooperation with the Advertising Council and the Magazine Publishers of America as 
a public service. 
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EDITORIALS 





We U-K Day 


The greatest misconception of the American inter- 
national position occured in 1945. It was also perhaps the 
most widely-held misconception in American history. We 
had won a great victory over totalitarianism, and a 
peaceful world was in sight. The bitter truth was that 
another totalitarianism had strengthened its hold sub- 
stantially both in Europe and in Asia. It was a more 
expansive, more thoroughly - grounded totalitarianism 
than that which we had struggled so hard to defeat. 

When the Yalta conference was held in February 
1945, it was reported to the American public as a great 
feast of brotherly love among the three great allies, 
U.S. A., U.S.S.R., and Britain. Among other things 
not reported was the secret deal of slicing up the Far 
East, with Russia accepting the largest slice. This was 
not made public until March 1947 — over two years 
later. The fantastically liberal concessions made to 
Russia were explained to us then as the price we had to 
pay to induce the Stalinists to take up arms with us 
against Japan. 

Now, four years later, through the testimony of 
Secretary Dean Acheson before the Congressional com- 
mittee, we learn that neither the first explanation nor 
the second is correct. According to his testimony, the 
reason we made all those concessions — dismembering 
another of our World War II allies — was simply that 
we had no choice in the matter. The Russians were 
going to move in the Far East anyway, and we merely 
bowed to, the inevitable. 

This lack of candor in the State Department is 
disconcerting. Unfortunately, it is not the only instance. 
If nothing else, it should serve to put us on guard against 
the ready acceptance of other explanations of diplomatic 
blunders in the handling of our foreign affairs. Already 
it is acknowledged that our people made a diplomatic 
blunder in accepting the communists’ early terms 
specifying Kaesong for the meeting place, together with 
related details. In our wish for accommodating commu- 
nist or Chinese “face-saving”, we agreed to the role of 
the supplicant. 

Perhaps by the time these words are printed we 
may have a cease-fire in Korea. Assuming such to be 
the case, it will be self-deception for us to accept the 
event as anything but precisely what it is. It is, of course, 
better than a withdrawal to Pusan and the sea. But it 
surely is not the solution to the situation. As a matter 
of fact, it may be simply the preamble to a still more 
insoluble situation. 


xk 


With some people you spend an evening; with 
others you invest it. — Arnold Bennett. 
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Mew Englands Economie Mls 


Leon Keyserling, as chairman of the President’s 
Council of Economic Advisors, appointed a committee 
of New England economists to report on what it thinks 
is wrong with New England. That committee now has 
produced its report in a book of over 200 pages. 

As might be expected in this 195] Gimme Age, 
the diagnosis was frank and to-the- point in a very 
definite direction. The economic physicians shunned the 
old herbs and poultices of self-reliance, enterprise, in- 
genuity, pioneering resourcefulness. Prescribed were the 
penicillin-shot treatments of Washingtonian hand-outs. 
Candidly, they state: “We urge state and local govern- 
ments to exploit all federal programs which might con- 
tribute toward the improvement of the New England 
economy through bringing about a higher standard of 
living for its inhabitants.” 

The committee’s summarized recommendations 
carry many other similar suggestions, urging energetic 
tapping of the public purse. The United States Depart- 
ment of Commerce is urged to “expand the uses of 
funds” to provide managerial and technical services to 
smaller businessmen not financially able to employ out- 
side consultants. “ ... At all levels of government”, 
encouragement should be given to the establishment 
within the six New England states of plants for produc- 
ing steel and other metals, “such plants to be privately 
managed and privately owned, either at once or within 
a reasonable period of time”. In negotiating further 
trade pacts, the federal government should be especially 
careful about reducing tariffs on “products of New Eng- 
land’s declining industries”. 

There have been sturdier times in New England. 
For instance, an unjustified tax boost on tea would be 
met by courageous defiance. 

Present-day New England citizens, it would seem, 
may be placated on the issues of government extrava- 
gance by being told how to go about getting their cut 


of the melon. 
x*x«r 


Feed for Thought 


The trade-paper for the formula feed industry, 
The Feed Bag, ran an editorial not long ago, describing 
the rebuilding in five months of a $750,000 grit plant 
in Georgia which had been destroyed by fire. The bus- 
iness itself is a typical success story, possible only under 
the American Free Enterprise System. The plant re- 
opening ceremonies featured the governor and other 
notables. All: Democrats, they praised our private-capi- 
tal American system that made possible this business, 
and its quick rejuvenation from the embers. One of them 
even pointed out that if full government controls had 
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been in effect, the reconstruction of the facilities in five 
months would have been impossible. It would have taken 
longer than that to get permission from Washington. 

The Feed Bag observed: “F.D.R. and President 
Truman have destroyed the historic identities of the 
Democratic and Republican parties. Our nation is now 
divided into three camps — those (1) who are fighting 
to preserve, for ourselves and our children, the free 
enterprise system which has made our country the 
greatest in the world; those (2) who believe in govern- 
ment control of our lives, homes, farms, banks and 
businesses through such devices as the New Deal and 
the Fair Deal; and (3) a minority which would more 
immediately scuttle our country into socialism and 
communism. 

The Georgia grit processed by this little industry 
is shipped to poultry raisers throughout our country. 


cial institutions serving the poultry raiser, we can banish 
incentives for ever-greater production. It is so easy to 
kill the Hen that lays the golden breakfast-egg. 


x -*% 


We Must Vmprove 
Our “Tigermanshife 


An old Arab proverb states, “He who rides a 
tiger can never dismount.” 

The rider is the United States. The tiger is a 
tense, highly-strung, hungry world situation. We cannot 
head for the nearest Coca-Cola sign for the pause that 
refreshes. We cannot tether our mount and nap in the 
shade of the tree by the creek. 

xk 


lt facilitates the efhcient assimilation of feedstuffs. 
In contrast to the drab diets of over half of the 
world’s population, plentiful poultry and eggs in our 


diet has become a symbol of our elevated standard of iets 
living. 

We can control out of existence this little grit 
industry, we can destroy the other businesses and finan- hoe. 





He Is Eternally Right! 

The drift away from our competi- 
tive system of free enterprise is 
threatening the initiative and incen- 
tive of.our people, and throttling the 
energies essential to maintain the 
level of our material progress. The 
drift away from the truth is leaving 
the people confused and bewildered. 

The drift downward of the pur- 
chasing power of our currency, which 
has progressively fallen as it has be- 
come increasingly influenced by the 
political fortunes of the moment, con- 
tinues unabated. 

The drift upward in the cost of 
bureaucracy and the expenditure of 
public funds in complete disregard 
of the tax burden, has accelerated so 
alarmingly that the people are rapid- 
ly becoming the servants of the state. 

The drift toward socialism through 
indirect internal pressures faces us 
with the inevitable collapse of indi- 
vidual incentive and full personal 
energy. 

—General Douglas MacArthur. 
x** 


“Too Much Is Enough” 

For the first time in the memory 
of present members of Congress, the 
President’s request for funds to oper- 
ate the White House and the chief 
executive's office got a cold, fishy eye 
from the lawmakers. It has never 
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been considered cricket to question 
the President’s budget requests. Sena- 
tor Karl Mundt (R., S. D.) cited 
figures showing the increases in White 
House expenses in a thumbnail ex- 
planation of why the change. 

F. D. R., in 1944, asked and got 
$302,000. Since then White House re- 
quests have climbed as follows: $339,- 
000 in 1945; $312,000 in 1946. In 
1947, President Truman asked and 
got $883,000; in 1948, $952,000; in 
1949, $969,000; in 1950, $1,375,000, 
and 1951, $1,585,000. Request for 
1952 -was $1,883,000. Mundt said the 
Senators decided that “too much is 
enough”’. 

— Minneapolis Tribune. 
xk 


Coal Industry On Its Toes 

Recently the Wall Street Journal 
reported that Atlantic Pact rearma- 
ment plans may soon undergo a 
momentous change. Originally the 
pact provided that Europe — with 
American help — would set up her 
own arms production. Now, very like- 
ly, Europe’s chief arsenal will be in 
America. Our defense plants — with 
their superior production lines — will 
turn out most of Europe’s “heavy 
armament” — such as tanks, artil- 
lery and planes. 


There is no worse evil than a bad woman, and 
nothing has ever been produced better than a good 


— Euripides. 
xk 


Pray to God for a good harvest, but continue to 


—Slovenian proverb. 


= 
= 


If this policy goes into effect, it 
will further step-up military demands 
for steel — and also for bituminous 
coal. For it takes carbon with iron 
to make steel. This carbon comes 
from coke—which comes from coal. 
More than 200 tons of coal, for 
example, are needed to produce every 
Army tank. So it’s not surprising 
that Winston Churchill once declared 
that coal is the “foundation” of any 
armament program. 


Fortunately, America’s thousands 
of coal companies are well-prepared 
to produce all the coal that’s needed 
to reach a higher armament goal. For 
over the years, progressive coal 
operators have continued to improve 
coal production with new and better 
mining machinery. Since Pearl Har- 
bor, they’ve achieved a 30% rise in 
productivity, which few industries in 
any field can match. And in mining 
progress, America!s privately-oper- 
ated coal companies are years ahead 
of any state-owned or controlled coal 
monopoly in Europe or Asia. Today 
our coal production, thanks to keen 
competition fostered under the Amer- 
ican way of life, is an invaluable na- 
tional asset; a vital weapon in the 
arsenal of Democracy. 


— Radio Broadcast “Congress Today” 
Over Station WMAL, Washington, 
D. C. 
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